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Å Learn/engage in the SBIR/STTR process 

Å Build upon our SBIR Acceleration and 

Commercialization Program 

Å Improve your applications

Å Facilitate collaborations

Å Improve chances of commercialization

Å Drive economic development 

Our Goals for the Pilot é

Help You Win !!!!



Merrie London

860.257.2894

Merrie.London@ctinnovations.com

Johnna Scott

860.258.7807

Johnna.Scott@ctinnovations.com

865 Brook Street, Building 1

Rocky Hill, CT 06067

www.ctinnovations.com

Questions?

mailto:Merrie.London@ctinnovations.com
mailto:Johnna.Scott@ctinnovations.com


SBIR Accelerate CT

A Connecticut Innovations initiative designed to enhance 

competitiveness of SBIR/STTR proposals among Connecticutôs 

small technology companies.

Advanced training sessions and webinars open to the public

Specialized guidance, including up to 20 hours of strategic 

one-on-one assistance for companies actively preparing 

SBIR/STTR proposals

Up to 15 companies to be selected in 2016

Program Highlights

http://www.bbcetc.com/sbir-accelerate-ct/



Todayôs Webinar

Federal SBIR/STTR Program Overview

How to complete the SBIR Accelerate CT 

Application

Contact information

Agenda



What are SBIR* and STTR**?

Support small business to:

Stimulate technological innovation to

╖Develop products with commercial merit

$2.5 billion of federal funding to:

*ïSmall Business Innovation Research

** ïSmall Business Technology Transfer



11 Participating Federal Agencies

SBIR and 
STTR

SBIR Only

DOD - $1.4 B USDA - $20 M

HHS  - $797 M DOT - $8 M

NASA - $176 M EPA - $4 M

DOE - $206 M DOC - $8 M

NSF - $180 M ED - $8 M

DHS - $18 M
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TOTAL: ~$2.5 B FY 2015

DoD

HHS

NASA

DoE

NSF



The Basics of SBIR: 3 Phases
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3 Years, ~$1,150,000+

Phase I: 

6 Months, $150K

Phase II: 

2 Years, ~$1,000 K+

Phase III: Commercialization (no federal SBIR/STTR $$)



The Project ïQUESTIONS:

$ for PRODUCT Development

What is the intended product?

What applications will it be used for?

What has been done to date?

How much is left to do?
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The ProjectïQUESTIONS:

Based on ñtechnological innovationò

What is the technological innovation that will 

enable the product to achieve the desired 

performance?

How certain are you that it will work?

Is there risk of failure?

Will the product be revolutionary or evolutionary?
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The ProjectïQUESTIONS:

Credible Commercialization Strategy

Is there a market identified?

Has a competitive analysis been done?

How will the company generate revenue?

What additional resources will be required to achieve 
commercialization?

Have sources of those resources been identified?

╖Strategic partners

╖Sources of capital
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